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BROWNYARD GROUP

s a company providing
insurance for more
than 50 years,

Brownyard Group has seen
its share of other insurers
come and go. In fact, the
past several years have tested
the fortitude and
stability of all
insurance
companies, and
many have not
weathered the
storm well.

Some insurance
companies have
offered off-the-shelf
policies with very
attractive low
premiums, and in
our opinion,
inadequate coverage.
Unfortunately, the results
can be unfavorable for both
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the insurer and the insured.
When the specialized
needs of pest control
operators (PCOs) are
misunderstood and claims
are rejected or simply not
handled properly, the
policyholder is the one who
suffers. Ultimately, the
insurance companies that
develop and promote these
basic policies at bargain
basement prices find
themselves in the unenviable
position of owing more than
anticipated in claims, or not
providing the coverage
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required for most PCOs.

Let’s face it: PCOs have
very specific insurance needs.
Industry professionals work
with pesticides and often
face harrowing or dangerous
situations when eliminating
pests. To every
homeowner who'’s
ever had wasps or a
raccoon nesting in
an attic, pest
control
professionals are
heroes to be
thanked. But to
insurance
companies, pest
control
professionals are
risks to be assessed.

Fortunately, Brownyard
Group recognizes the
detailed scope of risk
involved, and developed a
specially designed policy that
protects the unique
exposures PCOs encounter.
Our pest control program —
PCOPro - provides very
comprehensive liability
coverage through highly
rated carriers. Brownyard’s
wealth of experience
translates into a thorough
understanding of the market
and how best to insure
PCOs.

In addition, our in-house
claims facility, Brownyard
Claims Management,
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